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Executive Summary 
 
Technologies have made our life easier and faster in current times. By using technology the 
developed nations are enjoying more development. Developing nations like us are also trying to 
take the advantage of technology. SME industry in Bangladesh is a very potential sector and also 
trying to adopt the modern technologies. Especially the IT sector in SME is using technology in their 
daily activities. In this report we tried to find the use of technology and impact of it in sales. We used 
SPSS software to analyze the findings. 

 

 

 

 

  


